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Disclaimer

These presentation materials (the "Presentation Materials”) are being solely issued to and directed at (a) persons having professional experience in matters relating to investments
and who are investment professionals as specified in Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the “Financial Promotions
Order”), and (b) persons certified as sophisticated investors within the meaning of Article 50 of the Financial Promotions Order but (for the avoidance of doubt) not those who are
self-certified within the meaning of the Financial Promotions Order.

This document is exempt from the general restriction on the communication of invitations or inducements to enter into investment activity and has therefore not been approved by
an authorised person as would otherwise be required by section 21 of the Financial Services and Markets Act 2000. Any investment to which this document relates is available to
(and any investment activity to which it relates will be engaged with) only those persons described in (a) or (b) above. Persons who do not fall within the above categories of investor
should not take any action upon this document, but should return it immediately to KBC Peel Hunt Ltd, Corporate Finance department, 111 Old Broad Street, London, EC2N 1PH.

It is a condition of your receiving this document that (i) you fall within, and you warrant to Camco International Limited (the "Company") and KBC Peel Hunt Ltd (“KBC Peel Hunt”)
that you fall within, one of the categories of person described in (a) or (b) above and (ii) if you fall within category (b) above, it is a condition of your receiving this document that (A)
you are a person who has a current sophisticated investor certificate, signed by an authorised person and dated no earlier than 36 months preceding the date of receipt of this
document, confirming that, in the opinion of such person, you are sufficiently knowledgeable to understand the risks associated with an investment in an AIM quoted company and
(B) that within the last 12 months you have signed a statement in the terms set out in Article 50(1)(b) of the Financial Promotions Order.

The Presentation Materials do not constitute or form any part of any offer or invitation to sell or issue or purchase or subscribe for any shares in the Company nor shall they or any
part of them, or the fact of their distribution, form the basis of, or be relied on in connection with, any contract with the Company relating to any securities. The Presentation
Materials are not intended to be distributed or passed on, directly or indirectly, or to any other class of persons. They are being supplied to you solely for your information and may
not be reproduced, forwarded to any other person or published, in whole or in part, for any other purpose.

No reliance may be placed for any purpose whatsoever on the information contained in this document or on its completeness. Any reliance on this communication could potentially

expose you to a significant risk of losing all of the property invested by you or the incurring by you of additional liability. No representation or warranty, express or implied, is given by

the Company, its directors or employees, or KBC Peel Hunt or their professional advisers as to the accuracy, fairness, sufficiency or completeness of the information, opinions or

beliefs contained in this document. Save in the case of fraud, no liability is accepted for any loss, cost or damage suffered or incurred as a result of the reliance on such information,

Spinions or beliefs. Recipients of these Presentation Materials should conduct their own investigation, evaluation and analysis of the business, data and property described in this
ocument.

If you are in any doubt about the investment to which these Presentation Materials relate, you should consult a person authorised by the Financial Services Authority who
specialises in advising on securities of the kind described in this document. KBC Peel Hunt will not be responsible in respect of such matters to any other person for providing
protections afforded to customers of KBC Peel Hunt or for providing advice in relation to those matters.

The information presented here is not an offer for sale within the United States of any shares or any other security of the Company. Any shares referred to herein have not been and
will not be registered under the U.S. Securities Act of 1933, as amended, and may not be offered or sold in the United States absent registration under that Act or an available
exemption from it. The distribution of this document in certain jurisdictions may be restricted by law and persons into whose possession this presentation comes should inform
themselves about, and observe, any such restrictions.

Certain statements made in this presentation may not be based on historical information or facts and may be "forward-looking" statements, including those relating to the
Company's general business plans and strategy, its future financial condition and growth prospects, and future developments in its industry and its competitive and regulatory
environment. Actual results may differ materially from these forward-looking statements due to a number of factors, including future changes or developments in the Company's
business, its competitive environment, information technology and political, economic, legal and social conditions affecting the Company.

Investor presentation 1



HE Contents

"""""""

1. Summary 3
2. Industry Update 4
3. Our business 3
4. Carbon 11
5. Consulting 17
6. Ventures 18
7. Outlook 20

Investor presentation 2



.......

a0 0 ® 09,
IS
e 0@ P00 ul I II I Iar
N NN NN R
sssssss
-------

= Revenue of €9m demonstrating continued growth

= Strong cash position at 5 September of €32.1m

= Establishment of an in-house commercialisation capability
= Post-balance date transactions demonstrate new capability

= Growth in the carbon portfolio, moderated by conservative adjustments
= 46% of carbon asset portfolio submitted for registration

= Continued focus on strategic acquisitions

= Building a quality team 250 staff (25% increase)

= Transforming the business to a provider of climate change solutions

= Camco positioned as global leader ready for strong growth
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Industry update

Macro indicators continue to point to tremendous growth in Camco’s
existing markets and the emergence of new markets

The global carbon market
2,500 (total market size by value)

= US likely to succeed with cap and
trade scheme at federal level in
2009

= Launch of a cap and trade scheme
in New Zealand with anticipated
launches in Australia (2010) and
Japan (trial in 2008)

¢ Continued focus on reduction of
deforestation via REDD initiatives

€2 trillion

2,000+

1,500-
300%+ CAGR

1,000+

500+

€40 billion

0,
2008 2020

Source: Point Carbon
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“ieii Our business — strategy revisited
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Camco has transformed from being a project developer to a global climate
change business with a multi-faceted offering

Carbon asset development, commercialisation,
portfolio management

Ventures

Invests capital for Camco or
external investors in clean
technology companies and
projects

Low carbon energy and
sustainable development
solutions
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s Our business — strategy revisited
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Camco is diversifying its revenue sources. The bulk of existing value is in
delivering and appropriating value from carbon assets

= Commercialisation of carbon asset portfolio
= Commissions on project development
= Cash for project development services

Ventures

= High value
= Time and Success fees

= Fund management fees
= Returns on principal investments
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zzei Our business — strategy revisited

[ Benefits of a global business model continue to emerge ]
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Carbon opportunities
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opportunities . .

Investment for Ventures

Carbon
opportunities
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zzein Our business — strategy revisited

. Oil and Gas
* Leadership 1% Industry
* Leverage Transport
14%
« M&A
« Commercialisation Buildings
10%

» Carbon Partnership
Land Use Waste

: 23% 3%
« Staff retention ’

Global emissions
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Operating metrics reflect the anticipated investment in growth over the first
half of 2008

6 months to 30-Jun-08 Consulting’ Ventures

Revenue (€m) 3.7 54 0.1 8.9
Gross Margin (€m)? 0.8 3.9 0.1 (2.7)
NPAT (€m) (2.7) 0.3 (0.4) (8.2)

1. Includes inter-segment revenues
2. Drawn from segment reporting Gross Margin

= Revenue grew to €8.9m
= Net loss after tax of €8.2m

= Net cash outflow from operating activities of €9.2m
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Significant post-balance date events establish the foundations for a strong
second half and a new phase of Camco’s development

v" Spot sale of CERs — 12 August 2008
v' Sale of Dallas Clean Energy - 18 August 2008
v Structured sale of CERs - 28 August 2008

= Net cash position at 5 September 2008 of €32.1m
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Camco’s business mix and market position continues to provide access to
quality projects

= Large, high quality projects
= Focus on delivery and risk management
= Consulting business generates carbon opportunities

= Ventures expands project possibilities (eg invest capital) and
adds execution expertise

COZ&WAR%% 3 Business
) ASIA 2007

Point Carbon Awards 2007 & 2008 Environmental Markets
Best Project Developer
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[Management remains committed to delivering 127m tonnes of carbon assets J

during the first Kyoto compliance period...

31-Dec-07 30-Jun-08 31-Aug-08 DecZoJun Juno-/oAug
Contracted 149.3 151.0 155.9 4% 3%
Submitted 41.8 73.4 72.0 72% (2%)
Registered 30.2 43.2 41.7 38% (3%)
First verification 12.3 16.2 16.4 33% 1%
Issued 2.7 3.2 4.1 52% 28%

1. Further detail provided in Appendix 1

= Large project with delivery of 3.6m* tonnes registered subject to minor correction on
9 September 2008

* This amount will be risk adjusted before being included in Camco portfolio numbers
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Gross

tonnes' Camco share Revenue model? Cushion® s)::\f?rgzr;sggg;vtgnmﬁ)
Cash Share 39.8m 10-20% commission €1.67 / gross tonne? 81.5% €55m
Carbon Share 107.5m 35-40% purchase 41.9m @ €7.06 / tonne* 81.5% €240m
VERs 8.6m 100% purchase c€1-2 / gross tonne® 81.5% €11m
Gross undiscounted value (excluding all costs) €306m

1. Includes Contracted tonnes at an early stage in the project development cycle. This amount will fluctuate as additional tonnes are contracted and
conservative write downs occur. Management has committed to delivering a total of 127m gross tonnes over the first Kyoto compliance period

2. Camco Carbon revenue model is comprised (i) a commission per tonne delivered on Cash Share contracts; (ii) a buy-sell spread on ‘in specie’ Carbon Share
carbon assets delivered; and (iii) a buy-sell spread on VERSs delivered

3. €1.67 per tonne of Cash Share carbon assets delivered is the forecast made at the time of AIM admission. This amount can vary for each individual contract

4. The estimated buy-sell spread on ‘in specie’ Carbon Assets is the sale price forecast at AIM admission of €15 less the estimated buy price at 31 August
2008 of €7.94

5. €1-€2 (midpoint €1.5) is the estimated spread on VER sales achievable under existing VER contracts

6. Reflects the ratio between the management forecast for the gross portfolio delivered of 127m tonnes and current Contracted portfolio of 155.9m tonnes. This
assumption assumes the Contracted portfolio declines to 127m tonnes




Carbon — project development
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[ ....and the timing of delivery will impact value ]

Estimated tonnage issuance over time, %
25% -

20% -

15%
10%
o =m B

2006 2007 2008 2009 2010 2011 2012 2013
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Carbon — commercialisation

During 2008 we have developed a commercialisation and structuring
capability that will allow us to maximise value from our portfolio

= In-house legal and commercial expertise combined with
external strategic partnerships

= Structured transaction (announced 28 August) was successful
= ‘Industry first’ structure attractive to the market
= Four-times oversubscribed

= Strong relationships established with preferred partners
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The transaction announced 28 August delivered an upfront payment and an
attractive price per tonne to Camco

= Highlights of the structured transaction

€15m upfront, non-recourse revenue cash payment

Remaining revenue contingent on delivery with average
revenue >€15 per CER

Non-guaranteed delivery but high quality projects

Structured transaction allowing diversification and
transparent pricing of risk
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Revenue growth continued however further growth to 31 December 2008
constrained by market conditions and support for Carbon business

= |n the six months to 30 June revenue grew to €5.4m with profit
of €0.3m

= Development of new services, entry into key markets and
support for Carbon and Ventures remain priorities

= Successful push into the US with footprinting business and
Democrat National Congress

= Growth in Carbon Footprinting and Product labelling

= Carbon projects progressing globally

= Qutlook is challenging with little growth in remainder of 2008
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Ventures continues to establish a capability and track record for project
and private equity investment management

= The Ventures business is core to Camco’s medium-term
strategy

= Growing need to identify quality projects, deploy and
manage capital as part of Carbon business

= Acquisition of ClearWorld Energy on 25 May 2008 adds
execution and investment management capability in China

= Sale of Dallas Clean Energy for profit on 18 August reinforces
track record

Investor presentation
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Dallas Clean Energy (DCE) was sold on 18 August 2008 evidencing Camco’s
ability to create value from its investment activities

= DCE was acquired in December 2007 for US$13.1m and
divested in August 2008 for US$19.1m

* The transaction evidences Camco’s ability to create value
through the investment management process

Acquisition Management Sale

" Investment identification = Operating expertise = In-house management of

* In-house evaluation & = Oversight and risk sale process
execution
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The outlook for the remainder of 2008 is encouraging with the continued
commitment to a profitable full year result

» Continue to integrate and grow Carbon, Consulting
and Ventures

= Further carbon asset transactions by year end

» Focus on the delivery of carbon assets

» Remain committed to profitability by year end
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= Confident on delivery of 127 m tonnes over Kyoto
period

= Growth in USA and progress on VER portfolio.
Target 100 m tonnes

= M&A for market access and technical skills

= Business will need to grow staff complement to
respond to market growth

= Establish services to clients under cap and trade
= Continue to innovate and provide sector leadership




Appendix 1 — Portfolio overview

Carbon asset project site development, qualification, commercialisation and management

Project site development Financed 82% Under construction 77% Operational 55% >
Regulatory management PDD 70% LoA 53% Validation 49% Submitted 46% Registration 27% >
Deal structuring & commercialisation ERPA 50% >
Ongoing project management Verification 11% >
Progress through stage* 31-Aug-08 30-Jun-08 31-Dec-07 Progress through stage 31-Aug-08 30-Jun-08 31-Dec-07
(m tonnes) (m tonnes) (m tonnes) (m tonnes) (m tonnes) (m tonnes)
Contracted 155.9 151 149.3 Financed 127.8 127 1 126.8
PDD complete 109.3 111.2 107 Under construction 120.5 114.7 98.6
Host LoA 82.1 79.1 88.8 Operational 86.1 87 45.3
Validated 771 79.5 56.6
Submitted for registration 72 73.4 41.8
Registered 41.7 43.2 30.2
1! verification** 16.4 16.2 12.3
Issued 4.1 3.2 2.7

* CDM stage or equivalent for JI and VER projects
** Verification represents the percentage of tonnes expected to be delivered from projects that have been through one verification process
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